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ﬁ WHY MEXICO?
Business competitiveness:

BRATUS

CONSULTORES

PRODUCT DEMAND
MADE IN MEXICO
MULTIPLE INDUSTRIES

MExIco Mexico is the 8th

most country
attractive to

13 FDA’S

46 COUNTRIES inveSt.

LOW - TAX + LABOR
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6 Business competitiveness:

BRATUS

OOOOOOOOOOO

LOW RISK
NO RESTRICTIONS
IMPORTING 40 - 80%

EASY TO LAND - START
INFRA + STRUCTURE
FRIENDEY"POLICES

NAFTA REFORM
+ NAFTA PRODUCTION
ERFECT TIMING




y WHY MEXICO?
B Business competitiveness:
BRATUS

CONSULTORES OPERATION EASE

The time and procedures to open a business, as well as to get construction permits are critical factors for international
business success. Likewise, efficiency at international trade procedures are key to take advantage of the opportunities
when participating in global business. At the same time, in case of closing a company, the optimal recovery of the
investments facilitates the decision making process, since it reduces any risk.

Number of procedures for starting a business Days needed for starting a business
Canada I- 2 Canada 1|| 1.5
Russia |_ 4 USA |- 5.6
China |_ 4 Chile |- 6.0
Poland :— 5 Germany [ 8.0
USA |_ 6 MEXICO il- 8.4
Chile |_ 7 China |_ 8.6
MEXICO |_ 8 Russia |_ 10.1
Czech Republic |_ 8 India ’_ 16.5
Germany |_ 9 Brazil |_ 20.5
India |_ 10 Czech Republic |_ 24.5

Brazil [ |
| Poland |70l
Source: The World Bank, Doing Business 2019, |
Source: The World Bank, Doing Business 2019.

In Mexico, an investor needs only 8 procedures in order to open ) ) ' S .
a company. This number is significantly lower than in Germany, In Mexico, a business can open in 8.4 dayg,, while in China and
India or Brazil. Brazil 8.6 and 20.5 days are needed, respectively.
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A Business competitiveness:
B OPERATION EASE

BRATUS

CONSULTORES Days needed for obtaining a construction permit ==

Number of procedures for obtaining a construction s

o = USA ;— 80.6
| MEXICO | 82
Germany |_ 9 India :— 94.8
Canada {_ 12 Germany [ 126.0
Poland {_ 12 Poland |— 153.0
Chile {_ 12 China ]I_ 155.1
MEXICO {_ 15 Russia i— 193.8
Russia |_ 15 Chile [ 195.0
USA I_ 16 Czech Republic l_ 246.0
India |_ 18 Canada E_ 249.0
Brazil {_ 19 Brazil ! 434.0
China _ 20 Source: The World Bank, Doing Business 2019.

Czech Republic [ 21 : : : : : ;
P | In Mexico, construction permits are much quicker than in India,

Source: The World Bank, Doing Business 2019. China and Brazil. While in Mexico it takes 821 days, in China
investors need 155.1 days or 434.0 days in Brazil.

In Mexico 15 procedures are required for construction permits,
which means that it is easier to obtain them here than in India,
Brazil and China where more of these procedures are required. A
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Business competitiveness:

A
B OPERATION EASE
) BRATUS

To export from Mexico, only 20 hours are required for border
compliance. This includes the time for obtaining, preparing and
submitting documents during port or border handling, customs
clearance and inspection procedures.

To import to Mexico, only 44 hours are required for border
compliance. This includes the time for obtaining, preparing and
submitting documents during port or border handling, customs
clearance and inspection procedures.

Time to import: Border compliance Time to export: Border compliance

(Hours) (Hours)
Poland |0 Czech Republic | 0.0
Germany; |0 Poland | 0.0
Czech Republic |0 USA [ 2.0
USA | 2 Canada J 2.0
Canada {I 2 MEXICO N 20.0
Russia i_ 30 China B 26.0
Brazil i_ 30 Germany [N 36.0
MEXICO i— 44 Brazil PR 49.0
China {— 48 Chile B 60.0
Chile i_ 54 Russia B 66.0
India ||_ 97 India S 66.0

Source: The World Bank, Doing Business 2019, Source: The World Bank, Doing Business 2019.




WHY MEXICO?

A
Business competitiveness:
OPERATION EASE

BRATUS

A CONSULTORES The recovery rate is recorded as cents on the dollar recouped by
creditors through the bankruptcy, Iinsolvency or debt

enforcement proceedings.

Additionally, the recovery rate for closing a business in Mexico is

81.8 cents, 40.2 cents more than Chile and 67.2 cents more than

In Mexico creditors can recover their credit in 1.0 years, which
less time than the one needed in Czech Republic, Brazil and

Indlia. Brazil.
Years for creditors to recover their credit —
—— Recovery rate ——
I (Cent / inverted dollar) -
Canada [ 0.8
Py Canada [ 57.5
| |
MEXICO [N 1.0 USA 82.1

| MEXICO I : 1 s

Germany [ 1.2
{ Germany N 80.4
China N 1.7
| Czech Republic [N 67.4
Russia [N 2.0
| Poland Y 60.8

Chile [N 2.0
| Russia [N 421

Czech Republic | 2.1 Chile I 416

Poland | 3.0 China NN 36.9
| :
Brazil i_ 4.0 India N 26.5
India N 4.3 Brazil NI 14.6
|

Source: The World Bank, Doing Business 2019. Source: The World Bank, Doing Business 2019.
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B Business competitiveness:

WORKFORCE AND OPERATION COSTS

B RATU S In Mexico requires only six tax payments per year, ranking above

. CONSULTORES countries such as Brazil, USA and India.

In fiscal matters, Mexico has significant savings compared with India, Number of tax payments per year

China and Brazil. Companies with productive activities in China could
benefit with a 11.9% tax rate reduction by transferring operations to

Total tax rate —_ Chile 7
(Percentage of profit) _
Russia [N
Canada 20.5 % Poland [N 7
Chile 33.0% China | 7
Poland 40.7 % Canada [N s
USA 43.8 % Czech Republic [N 8
Czech Republic 46.1% Germany |G ©
Russia 46.3% Brazil |- 1o
rman 49,
Germany 9.0 % USA
India 52.1 % ‘
India 12
MEXICO 53.0% Source: The World Bank, Doing Business 2019,

China 64.9 %
. A
Brazil 65.1 %

Source: The World Bank, Doing Business 2019.




WHY MEXICO?
Business competitiveness:
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FREIGHT COSTS

BRATUS

CONSULTORES
Besides the lower freight costs, a smaller distance implies savings on transit inventory and

on stock inventory. It also gives great capability to respond to unexpected changes in
market conditions.

Days of maritime transportation to the main consumer and distribution centers:

Mexico is located in between the main
global consumer markets. It shares a
border with the United States of more
than 3,000 km; has quick access to the
European market through the Atlantic
Ocean and to the Asian market through
the Pacific Ocean.

- D ESTI N AT I O N cC I T I E S
5 Nueva York Los Angeles Rotterdam Yokohama Shanghai
; Germany 9.8 222 0.8 31.7 29.6

0 Brazil 13.1 19.9 14.5 319 30.1

n China 28.7 15.9 28.9 2.8 -

O Colombia 6.5 8.4 14.4 21.5 235

7)) Korea 14.6 277 299 2.3 1.3

~ usA : i 0.8 13.4 159

~ India 26.4 25.8 21.9 126 105

Z MEXICO

; Poland 105 23] 1.7 326 305

o Turkey 13.7 252 8.7 24.] 221
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WHY MEXICO?
MEXICO INDUSTRIAL MARKETS

STATISTICS

Industrial space in Mexico has grown consistently for more than ten years at an
compounded average growth rate of 5.34% per year. Some markets have
developed at a faster pace such as the Bajio markets.

Mexico Industrial Markets Statistics

STOCK AVAILABITY NET ABSORPTION VACANCY RATE AVERAGE RENT GROWTH NEW DELIVERIES

2018 (Year End) ) ) 5 N

(m?) (m%) YTD (m’) % USD/m”/month YTD % YTD (m?)
TOTAL MEXICO 74,064,973 3,867,067 3,180,301 5.2% 4.30 3.5% 2,527,696
BAJIO REGION 20,697,892 1,043,450 851,081 5.0% 4.15 3.6% 711,921
Aguascalientes 2,199,864 68,596 46,715 3.1% 385 3.1% 66,179
Guadalajara 4,049,080 129,469 198,194 3.2% 4.35 0.5% 19,805
Guanajuato 5,719,195 377,662 263,146 6.6% 4.15 4.6% 252,087
Querétaro 5,504,586 289,087 291,611 5.3% 4.13 4.8% 253,668
San Luis Potosi 3,225,167 178,636 51,414 5.5% 4.16 3.9% 120,181
CENTRAL REGION 14,442,471 447,399 871,431 3.1% 4.56 3.9% 537,616
Mexico City 8,552,516 309,899 750,478 3.6% 5.02 6.7% 537,616
Puebla 2,634,967 101,042 26,022 3.8% 4.00 -
Toluca 3,254,989 36,458 94,931 1.1% 4.66 -
NORTH REGION 38,924,609 2,376,218 1,457,789 6.1% 4.19 3.4% 1,278,160
Chihuahua 2,159,678 81,136 15,564 3.8% 412 -
Ciudad Juarez 6,035,754 387,686 282,986 6.4% 4.10 -
Matamoros 1,670,122 90,300 34,746 5.4% 4.00 -
Mexicali 2,259,801 206,768 97,656 9.1% 3.92 0.7% 16,193
Monterrey 10,757,362 805,441 489,277 7.5% 4.19 6.2% 627,393
Nogales 1,161,272 35,867 21,953 3.1% 4.99 0.9% 10,185
Nuevo Laredo 970,947 78,035 61,752 8.0% 3.80 9.3% 82,736
Reynosa 3,146,108 184,756 93,301 5.9% 4.05 1.0% 31,750
Saltillo - Ramos A. 4,541,615 263,275 65,329 5.8% 4.25 1.8% 81,385
Tijuana 6,221,951 242,953 295,225 3.9% 4.53 7.4% 428518

Source: Mexico Industrial Report, JLL México 2018.

Net absorption in 2017 was only
56% of the national net
absorption volume of 2016,
when markets peaked. For 2018

net absorption grew 3.1%
relative to 2017.

Regarding inventory growth
rate: In 2018 inventory grew

3.5% (fster than absorption).
Developers are well informed
and most of them only start spec
buildings as they lease up
existing inventory.
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44,130,293

2008

45,063,803

2009

YEARLY GROWTH

47,018,069

2010

WHY MEXICO?

MEXICO INDUSTRIAL MARKETS

STATISTICS

Industrial space has grown consistently for more than ten years, it
has grown 68% in the last ten years with a compounded annual

growth rate of 5.34%.

74,064,973
* 71,537,277

A 68,363,106

62,659,542

52,567,111
50,239,214 50,545,153

48,697,121

2016

2011 2012 2013 2014 2015 2017 2018

Source: Mexico Industrial Report, JLL México 2018.

18%

16%

14%

12%

10%

8%

6%

4%

2%

0%

*The apparent inventory

“spikes” that may be
observed in the graphic
above, particularly

apparent from 2014 to
2015, are the result of
adding several suburban
industrial parks and
buildings that were
actually developed from

2010 to 2014.




WHY MEXICO?

MEXICO INDUSTRIAL MARKETS
STATISTICS

Inventory has grown at a compounded annual growth rate of 5.3% for ten
years, 1.68X. Grownth in the Bajio region has been 3.3X in ten years! The

A~

BRATUS

CONSULTORES

STOCK BY REGION

75,000,000
70,000,000
65,000,000
60,000,000
55,000,000
50,000,000
45,000,000

40,000,000

Total m?

35,000,000
30,000,000
25,000,000
20,000,000
15,000,000
10,000,000

5,000,000

0

northern region has grown consistently but more slowly.

2008

2009

2010

2011

2012

2013

2014

2015

2016

2017

2018

W TOTAL

44,130,293

45,063,803

47,018,069

48,697,121

50,239,214

50,545,153

52,567,111

62,659,542

68,363,106

71,537,277

74,064,973

M Bajio Markets

6,305,887

6,572,338

6,846,080

7,121,885

8,100,167

8,649,045

9,176,891

16,322,519

19,178,384

19,985,972

20,697,892

Central Markets

7,724,238

8,152,892

9,382,991

9,828,917

10,083,702

10,283,043

10,749,175

11,741,837

13,039,636

13,904,855

14,442,471

North Markets

30,100,168

30,338,572

30,788,998

31,746,319

32,055,345

31,613,065

32,641,045

34,595,186

36,145,087

37,646,449

38,924,609

Source: Mexico Industrial Report, JLL México 2018.
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MEXICO INDUSTRIAL MARKETS
STATISTICS

Lease rates have grown sustainably since the 2009 recession. The 2015 lease rate
B RATU S dip in the Bajio and Central markets was caused by the addition of sub-urban

submarkets projects with lower lease rates. On average rates have remained flat in
real terms (adjusted for inflation).

CONSULTORES

4.80

4.70 A

4.60 A

4.50 -

4.40

4,30 A

US/m2 /month

4,20 A

4,10 A

4.00 A

3.90 A

3.80 A

LEASE RATES BY REGION

3.70 A

3.60

2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018
- «= TOTAL 4.35 4.02 3.98 4.18 4.14 4,23 4.21 4,02 4,19 4.25 4.30
s Bajio Markets 4.18 4.11 4.00 3.99 4.20 4.07 4.39 3.86 4.00 4.12 4.15
Central Markets 4.62 4.11 4.23 4.52 4.52 4.7 4.35 4.20 4.47 4.60 4.56
North Markets 4.24 3.85 3.71 4.01 3.70 3.86 3.88 4.00 4.10 4.03 4.19

Source: Mexico Industrial Report, JLL México 2018.
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MEXICO INDUSTRIAL MARKETS
STATISTICS

B R ATU S Vacancy rates have improved since the 2009 recession. For five years the tendency
has been a constant availability decrease, with vacancy rates slowly decreasing

CONSULTORES . .
i from 6% in 2014 to a very landlord favorable current rate of 5.2%. Particularly
: favorable were the Central Markets with 3.1%.
10.0% -
9.0% -
Z
O
0) 8.0% -
LL
. 7.0%
> ;
m 1)
o
%) € 6.0% -
LLI S
&8
< 5.0% -
e
>_
Q 4.0% -
Z
6 3.0% -
S
2.0% -
1.0%
2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018
e «TOTAL 6.0% 7.5% 6.8% 5.7% 4.8% 4.2% 6.0% 5.6% 5.5% 5.4% 5.2%
e Balji0 Markets 6.7% 8.2% 7.8% 5.3% 3.9% 2.8% 2.5% 3.5% 5.8% 5.4% 5.0%
Central Markets|  3.9% 5.3% 2.4% 1.9% 2.1% 1.7% 3.5% 4.4% 3.1% 3.5% 3.1%
North Markets 7.4% 8.9% 10.3% 9.9% 8.6% 8.2% 7.8% 7.0% 6.1% 6.1% 6.1%

Source: Mexico Industrial Report, JLL México 2018.




FRONTIER®

INDUSTRIAL & LOGISTICS REAL ESTATE

ST e

P

. S

INVESTMENT-OPPORTUNITY



1. INVESTMENT GUIDELINES ............... 03
2. OPPORTUNITY ..o, 05
3. MARKET OVERVIEW. ..., 19
4. FRONTIER. ... 26
5. ARTHACAPITAL........oi 32
6. APPENDIX. ... .o, 37



' 1 H s e =




INVESTMENT GUIDELINES FRONTIER®

IDUSTRIAL & LOGIST

OPPORTUNITY TO INVEST IN 5 WORLD-CLASS INDUSTRIAL PARKS WITH GROWTH POTENTIAL AND OPTIMAL

< NONONO

RATIONALE'

APPROACH

TARGET

LOCATION OF
PROPERTIES

CONNECTIONS FOR DISTRIBUTION & LOGISTICS

@ Plug & Play investment opportunity in a world-class industrial portfolio with growth potential
@® Unique opportunity to acquire five prime located industrial platforms with risk adjusted returns through income producing

development

® Acquisition of 5 world-class industrial parks currently in operation for the development of an industrial income
producing portfolio composed by 1.2 MM SQM

® cCashflow generating platform since acquisition through shovel-ready industrial plots for sale

® Consolidate an industrial platform comprised of 1.2 MM SQM generating a NOI +US$ 61 MM in the following 6 - 8 years
through 5 world-class industrial parks offering attractive risk adjusted returns

® Continue with ongoing sales of shovel-ready industrial plots to end users

+ Portfolio strategically located in Mexico’s most dynamic economic areas and industrial

clusters with optimal connections for distribution and logistics (“The industrial triangle”),
provides substantial source of demand for industrial properties

1) ARCO 57, Estado de México
2) PLATAH, Hidalgo

)

)
3) PILBA, Guanajuato
4) CLJ, Jalisco  High barriers of entry driven by time requirements to assemble and scarcity of prime land
) » New entrants would require 6+ years to configure a similar portfolio

5) LOGISTIK, San Luis Potosi » Scarcity of prime land exacerbates difficulties for newcomers

Total Equity requirement: US$ 368 mm
Equity at closing: US$ 329 mm
Working capital: US$ 39 mm

Leverage:
Levered IRR: 16-18%  |ncome producing:
EM: >2.1x * LTC@50%

= LTV @ 60%
Land Development
. 20% Acquisition value
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INVESTMENT OPPORTUNITY | INDUSTRIAL REAL ESTATE

OPPORTUNITY

FRONTIER®

TRANSACTION USES AND SOURCES

= FRONTIER will pursue build-to-suit and inventory industrial building
developments in Mexico through the acquisition of five world class
industrial parks located in premium markets

= Plug & play industrial platform generating cashflow since initial
investment phase

= Create an income producing portfolio of 1.25MM SM
= End user sales through shovel-ready industrial plots for sale

= Achieve potentially risk adjusted returns

MARKET OPPORTUNITY

Sources:

US$ 368 mm

Uses:

INDICATIVE TERMS

CRPITAL

5 world class industrial parks
acquisition

Working capital to fund the initial
phase to develop an industrial income
producing portfolio

= Strong market fundamentals due to growing e-commerce and re-
shaping of supply chains in Mexico

= Large institutional investors are increasingly favoring income
producing logistics real estate

= Logistics real estate comprises the buildings that accommodate the
manufacturing, packaging, storage and delivery of goods

= |nstitutional investors are increasingly favoring logistics real estate
versus office and retail due to its:

» Potentially attractive relative value
» Predictable and less volatile
» Typically lower capex requirements

» Growing importance

: in, the age of e-commerce
(demographic-led demand)?

Target equity size
Targeted Return
Leverage

Term

Development period

Exit

Acquire Prime
Industrial Parks

US$ 368 MM

[16-18]% IRR, pretax, net of fees
50% LTC

[5-7] years

5 years

IPO / Sale to a strategic or financial player

Risk controlled Attractive
development Returns

Opportunity to be part of a world class industrial platform and become one of the leading industrial players in Mexico




INVESTMENT OPPORTUNITY | PROJECT DESCRIPTION

OPPORTUNITY

FRONTIER®

TRANSACTION PERIMETER

= Unique plug & play opportunity to access five prime industrial projects
located in Mexico’s largest and most important corridors

= The acquisition is composed by 1268 ha located in five world class
industrial platforms that are stabilized and anchored with international end

user clients (BMW, Michelin, Saverglass, Molex, Liverpool, among others).

=  There is an opportunity in the industrial sector and particularly in these five
consolidated industrial parks, as they have a unique scale and location to

maximize value focused on two business units:
» Industrial buildings for lease: 245 ha will be used to generate a
portfolio of + 1.2mm sgm of GLA (Gross leasable area)
» Sale of shovel ready lots provided with infrastructure to end

users: 1,023ha that according to market absorption and Frontier
experience will be sold during the following [5-6] years

VALUE CREATION

Transaction Area

Sold Area 1,268 ha

= Portfolio of ~1.2mm m?2
of leasable area

1,764 ha

3032 ha Area to
sellable develop 81%

producing
portfolio

1,023 ha

Absorption for industrial space demand in five consolidated
industrial parks

High entry barriers for new competitors, assembling similar projects would take + 6 years

End user
sales

Raw land Permits & Infrastructure

assembly Licenses development

Plug & Play Opportunity

Industrial
building
Ieasmg end users Producing Portfolio

Income from sale to Creation of Income

Semi- Urbanized
urbanized

Industrial platform generating cashflow



INVESTMENT OPPORTUNITY | CONNECTIVITY

Value In million USD dollars

Asia $133,504/16% e
IMP EEN
4
&
Total $829,770/100% ;
X
M \
5% v
v,
NASCO cities In Mexico
@ nASCO cities In USA and Canada
[} communicaction with the principal parts
==+ Maritime Route with mtemational markets
= Joint with NASCO corredor and Natta
“INASCO: North Amarca’s Comdoe

Coaltion) hitpfiwww nascocorridor.com L Unmzd States

China

3. Germany

4. Japan

SOURCE EXPOATS AND 5. Unlted Kingdom

IMPCATS: Searotaria do Economia 6. France

. 7. Canada
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Tatales de Méco 2017. SOURCE 10. 12

RANKING: OECD, 2016 _ il Mexico

"""" LAl ]

FRONTIER®
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'._ h— — Winnipeg }
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Mexico is a teritory with a stralegic gecgraphic location, it
connects directly with North and South America and has four
important ports that lead to the Atlantic and Pacific Ocean,
making It one of tha best frade countries in the world

Direct connection to North America through NAFTA highway and to the rest of the world including Asia, Europe and South

America through main roads and ports. Mexico is the 11th largest exporter in the world with US$ 409bn annually




INVESTMENT OPPORTUNITY | INDUSTRIAL PLATFORM FRO NTlER@

1,268 ha 80

AVAILABLE
INDUSTRIAL LOTS

MAIN CLIENTS

g corroranion. tresmontes lucchetti

ﬂ“TEHPlllAH @ HANSUH PENSKE| i creTe
m LOREAL LaMARINA & RONAL
AGC asaHIGLASS L= CRyder

HYUNDAI

DYMOS I lvepoo LiIzEzmm @ niagara

5 INDUSTRIAL & LOGISTICS PLATFORMS
FINANCIALLY SELF-SUFFICIENT

___________ » LOGISTIK®

i PARQUE INDUSTRIAL
San Luis Potosi

e » PLATAH®

PARQUE INDUSTRIAL
______________ Hidalgo

PARQUE INDUSTRIAL
Jalisco

PILBA® «

PARQUE INDUSTRIAL
Guanajuato

57®

PARQUE INDUSTRIAL
Estado de México

*A Industrial Triangle
Proud members of: a\ampip API=J

35 pPLANNING
0%
19 consTRUCTION 0

CLIENTS
26 OPERATION

LEVERAGE

DIVERSIFICATION: KEY INDUSTRIES
7l Logistics & Distribution

@ Manufacturing
?__; Automotive

4 Food & Beverage

STRATEGIC LOCATION

v" Homogeneous product offering for marketing synergies

v" Industrial parks located in the most dynamic industrial corridors in Mexico
v Optimal connectivity for diverse industries

v Unique scale

v" Solid industrial sector fundamentals

v" High entry barriers

“Golden Triangle”
- 27 OEMs - 75% national GDP
- 70% of trade México - Direct access to USA

- 60% total population - Direct connection to Europe & Asia through the main ports



INVESTMENT OPPORTUNITY | PLUG & PLAY

Mitigant

Prime located and
anchored industrial pa

i Competition Risk

Aquisition

Raw land assembly = N/A
Permits & Licenses N/A N/A
Man fastourenplace | wa w @
Project anchoring N/A N/A
industialparksoperations wa w o8

i Urbanization i Cost Project Monitoring

Strategic planning

{ End user sales & sales force

{ Inprogress |

Project Monitoring

¢ Industrial building development | Cost GMP Contracts

{ : Focus on primary
i Income Producing Portfolio i Leasing markets

URBANIZATION COMPLETION IN LINE WITH END USER SALES ABSORPTION

ENS USER SALES RE-INVESTMENT

GMP BASED CONTRACTS TO MITIGATE DEVELOPMENT RISK

13 MM SF PORTFOLIO

Product - Market strateqy. |

Strategy WALT >3 years

Asset Management Vacancy Strong tenant relations

= PROPERTYMANAGEMENT
= FINANCIAL MONITORING
= CLIENT RELATIONS

= FINANCING

i Exit i Terminal value Liquid industrial market

PLUG & PLAY OPPORTUNITY TO DEVELOP A CLASS A 1.2MM SQM INDUSTRIAL INCOME PRODUCING PORTFOLIO

1) Stabilized industrial parks acquisition

2) End user sales re-investment

3) 1.2 MM SQM Income producing portfolio development
4) Asset management to maximize portfolio value

5) Exit regarding the most appropriate market conditions at that time

FRONTIER®

10



INVESTMENT OPPORTUNITY | INCOME PRODUCING PORTFOLIO FRONTIER®

s LOGISTIK®

PARQUE INDUSTRIAL
San Luis Potosi

5 | — » PLATAH®
i i PARQUE INDUSTRIAL
R, Hidalgo
PARQUE INDUSTRIAL | |
Jalisco ! ;
v t
R!k%ﬁw@ < ‘ :::::::::::#!ﬁ'
) Guanajuato E
ARCO 37— Build-to-Suit & Inventory
Estado de México Development
0.50
0.18
0.31
0.18
0.14
0.14
Million Square Meters
1 2 3 4
NOI (US$ MM) - 6.8 16.1 26.0
Estimated Valuation (US$ MM) 90.3 214.3 346.7
NOI (US$ MM) Estimated Valuation (US$ MM)

STABILIZED GLA: 1.23 MM SQM

0.29
0.94
0.24
0.70
5 6 7
37.4 51.6 69.2
498.9 688.0 922.3

Through the development of inventory and Build-to-Suit industrial buildings, Frontier has managed to create a value-add

portfolio with potential to continue growing in the most important industrial markets in Mexico

Note: Valuation based on a 7.5% exit cap rate

11



INVESTMENT OPPORTUNITY | STRATEGY FRO NTlER@

INDUSTRIAL PARKS DEVELOPMENT INVENTORY & BUILD TO SUIT STRATEGIC ACQUISITIONS
Strategic land extension to develop inventory and Strategic development of build-to-suit in current Strategic value add transactions of portfolios
build-to-suit buildings to capitalize opportunities in negotiations and future opportunities; as well as and/or developed industrial buildings provided
consolidated industrial parks with industrial inventory buildings in strategic, key and dynamic they generate value and diversify the industrial
building for lease demand uncovered markets and submarkets to capitalize the platform’s risk, with attractive returns.

opportunities of the industrial and logistic markets
in Mexico.
Industrial Building Development Markets 8 Fmmmmmmm————— -
|
o CDMX : Acquisitions I
|
@ Toluca Lo -
Stabilized Properties © Bajio ¥ Y __
0 Tijuana ! Stabilized : ! To-Develop :
Cash Flow . | 1 -Dev
|
s Controlled Risk © Monterrey ] ]

Stabilization

Income Producing

> LOGISTIK® ASSes
; San Luis Potosi
~—>PLATAH® Commercialization Bajio Region
o idaieo = i
CLIO, ¢y o
Jalisco dv X & Development )
PILBAG 3 : |
Gﬁanéjuato i““"" ?
v :
ARCO 57@ Planning v 1
State of Mexico North Region
v

Central Region
Land g

12



INVESTMENT OPPORTUNITY | STRATEGY FRONTIER®

Market Opportunity

Industrial urbanized
lots

Unique scale

O
o

Industrial parks

Value creation

] Exit strategy
Industrial market

demand
Asset management
e-commerce
effect Commercialization
Logistics &

Distribution Build-to-Suit & Inventory Development

End user sales

Manufacturing

Strategic location

End user
sales

Commercialization

Infrastructure Auto &
Aerospace
Permits and licenses industry

Master Plan

Raw land assembly

13



INVESTMENT OPPORTUNITY | PLATFORM VALUE ADDED

=  Economic Overview = Market cycle
Market =  Rents and Inventory = Infrastructure
=  Absorption and Vacancy = Government relations

= Development: Inventory and Build—to-Suit
Product = Acquisition: Sale & lease back and Portfolios
= Uses: Manufacturing, Storage, Distribution & Logistics, other

Dﬁ Development

Procedures — Government Relations

Infrastructure — Relations with federal dependencies

Risk Management— Construction contract schemes

Quality Control: General Contractor — Internal Supervision — External Monitoring

Commercialization

* Property Management * Financing
M Asset * Financial Monitoring * Leasing
Management = Client Relations = Financial Structuring

= Experience negotiating complex transactions under different exit strategies
= Maximize Returns

= Relations with government and independent brokers
= Internal marketing and promotion team

14



INVESTMENT OPPORTUNITY | STRUCTURE

Investor(s)

Industrial

Portfolio

FRONTIER®

Administration agreement

FRONTIER®

ARCO 57
State of Mexico

LAND 65 ha

GLA

[Joo., 22 buildings

NOI $18.0 MM

Lo gobEsoy 251 ha

e $173 MM

PARQUE INDUSTRIAL

PLATAH
Hidalgo

65 ha

22 buildings

$15.5 MM

264 ha

$170 MM

Development
of industrial

buildings

PILBA
Guanajuato

65 ha

325,000 SQM 325,000 SQM 325,000 SQM

22 buildings

$16.1 MM

96 ha

US$ 52 MM

PARQUE INDUSTRIAL

ARCO 57@ PLATAH® PILBA® CLJ®

PARQUE INDUSTRIAL

Stabilized
Portfolio

CLJ
Jalisco

35 ha

PARQUE INDUSTRIAL

LOGISTIK®

LOGISTIK
San Luis Potosi

15 ha

175,000 SQM 75,000 SQM

12 buildings

$8.1 MM

414 ha

$213 MM

5 buildings

$3.7 MM

0 ha

$0 MM

Business plan to be executed during the following 5-6 years in five premium industrial parks

TOTAL

245 ha
1,225,000 SQM
82 buildings

$61.4 MM

1,023 ha

$ 608 MM

15



FINANCIAL SUMMARY | CONSOLIDATED PORTFOLIO

FRONTIER®

RENTAL NOI & NOI MARGIN

Figures in US$ MM

mNOI NOIMargin

TOTAL COSTS

Figures in US$ MM

69.18 mAcquisition mInfrastucture mBuiding development
425
51 60 56
&
37.42
26.00
193
96%
329 132 142 150 164
D ' 134
6.77 76 79 89 109
~ A BN Bl EX ER o
1 2 3 4 5 1 2 3 4 5 6 7

LEVERED FREE CASHFLOW

Figures in US$ MM Assumes: exit @

7.6% implicit cap

Acquisition of five
prime located
industrial parks +
working capital for
industrial building
development initial
phase

rate, debt balloon
payment and
ordinary cashflow
generated by rents

$1,161.1

$539.4

$299.6
\ 659.8 $126.1 - $178.6
N\
MBV{J“'M) ALASL $ 231.00)
$ (427.52) $ (628.65)
1 2 3 4 6 7

= Revenues

Expenses

e Cumulative CF

16



FINANCIAL SUMMARY | INCOME PRODUCING PORTFOLIO FRONTIER®

NDUSTRIAL &

INCOME PRODUCING INDUSTRIAL PLATFORM WITH GROWTH POTENTIAL

Figures in USS mm

1 2 3 4 ) 6 7
GLA in operation (sqm) 1,225,000 m2 135,812 m2 314,786 m2 496,554 m2 696,677 m2 936,824 m2 1,225,000 m2
Average rent (USS/sgm) 4.5 4.6 4.7 4.8 4.9 5.1
Occupancy 97% 97% 97% 97% 97% 97% 97%
Revenues 222.62 7.28 17.28 27.96 40.24 55.48 74.38
NOI 207.04 6.77 16.07 26.00 37.42 51.60 69.18
NOI Margin 82% 96% 96% 96% 96% 96% 96%
EBITDA 195.90 6.41 15.21 24.60 35.41 48.82 65.46
EBITDA Margin 78% 91% 91% 91% 91% 91% 91%
LAND ABSORPTION FOR BUILDING DEVELOPMENT (HA) CUMULATIVE GLA GENERATED (SQM)
Figures in US$ MM
1,225,000 m2
100%
89% _ 936,824 m2
74% | Val G .
alue Generation 696,677 m2
59% _
496,554 m2
43% p
314,786 m2
24%
\ 135,812 m2
57.6
o1l
0%
1 2 3 4 5 6 7 1 2 3 4 5 6 7 17

Years



FINANCIAL SUMMARY | END USERS SALES

FUNDAMENTALS OF END USERS SALES BUSINESS

FRONTIER®

= Sale of industrial lots provided with infrastructure including
electricity, sewage, water and gas. Urbanization, main
entrances, open spaces and support services areas will be
developed to provide a high quality product to end users

= Sale of Industrial Land to end users: 1,023 ha.
= Average initial sale price: US $45/m?

= Annual increments based on demand, land availability, changes
in the market and level of progress of the project.

= Generation of cumulative sales for: US$ 590 mm.

ANNUAL INDUSTRIAL END USERS SALES

World class industrial park master plan

"‘;\ Permits and licenses for industrial use

@0 Infrastructure
v Electric substation
v' Water
v’ Sewage
v" Natural Gas

1\ Urbanization

@ Controlled Access — 24/7 Security

REVENUES FROM END USERS SALES

Figures in US$ MM

$80.00
1,023 ha $70.00
$60.00
$50.00
$40.00
$30.00
$20.00

$10.00

mmmm Available lots === Sale Price (US$/sqm)

+ Residual value

$ 153.01 MM

@ $8296 v $85.39 Mm § 9197 MM

)

Area sold

$ 100.25 MM

$28.20 MM

.

m End user sales

Years






MARKET OVERVIEW | WHY MEXICO

ECONOMIC HIGHLIGHTS

LOCATION

Between the Atlantic and Pacific oceans, in
addition to the proximity to the United
States.

INFRAESTRUCTURE

=3

A

2nd country in Latin America with more
infrastructure, 2nd with more roads and
3rd with more railways.

DEMOGRAPHIC

ey

m

11th most populous country, with 123.9
million habitants.

MANUFACTURING POWER

m Me xico

Rest of
Latam

More than 70% of Latin American
exports in high technology originates
in Mexico.

ECONOMIC EXPOSURE

\

12 TLC’s = 46 countries
6 ACE’s = South American Contries
CPTPP = trade with the main Asian markets

EXPORT PLATAFORM

fan,
“—wanr—
A\ / /4

13th largest world exporter with
$409 billion and main exporter
in Latin America

In conclusion Mexico it’s an attractive world-class logistic platform, with a broad network of free trade agreements,

competitive productive sectors and a low cost profile, and important advances in infrastructure

FRONTIER®

20



MARKET OVERVIEW | ATTRACTIVE RISK ADJUSTED RETURNS

PRIVATE MARKET — LOCAL CURRENCY RETURNS

FRONTIER®

PUBLIC MARKET — LOCAL CURRENCY RETURNS

Industrial real estate in Mexico is priced to deliver
an absolute return well above returns available in
US or European industrial real estate.

C Estimated Long term
ap rate
Inflation NOI Growth
MX Ind 7.50% 4.20% 2.00%
USA Ind 4.90% 2.00% 1.00%
EU Ind 4.30% 2.00% 1.70%
Returns
10.00%
8.00%
6.00% 8.90%
4.00% i
2.00% 5 ° 5.80%
0.00%
MX Ind USA Ind EU Ind

Projected total returns in Mexico appear in-line
with the US and Europe after adjusting for
sovereign risk.

Private Mkt Public Mkt 10 yr Gov

Return Return Bond
MX Ind 8.90% 11.40% 7.90%
USA Ind 5.90% 5.10% 2.50%
EU Ind 5.80% 5.60% 1.10%

Returns over Gov Bond

500
400 460
300 bsp
200 260

- B

MX Ind USA Ind EU Ind

However, Mexico industrial assets that collect rent in US dollars avoid significant currency risk leading to an outsized risk-

adjusted return

profile
21



MARKET OVERVIEW | MEXICO INDUSTRIAL REAL ESTATE FRO NTlER@

MEXICO INDUSTRIAL REAL ESTATE, Q2 2019

= The main market indicators remained stable, stock v
experienced an annual increase of 5.5% (2.6 M A A A

additional sgm). The vacancy rate increased due to

. . . ) Vacancy Asking price Net Absorption Construction
new supply of speculative industrial spaces, while Rate 5.6% $4.44 sqm/mth 538,800 sqm 1.8 Msqm
prices underwent an annual increase of 4.0% ($4.44
sgqm/mth)

Puebla/Tlaxcala Stock Share
Tijuan}é‘;"a 3% = The slowdown in construction of new spaces is due
59 ’ = Bajio to the shortage of land with infrastructure in
Guadalajara , .
6% Bajio = Monterrey several of the country’s main markets.

9 . .
Saltillo 32% = Mexico City

59, = This is a great opportunity for the markets close to
the main markets of Mexico to provide land with

R ) e
Reynosa eynosa infrastructure or BTS & Inventory buildings to supply

6% Saltillo
the demand.
Juarez Guadalajara
6%

= Juarez

Tijuana
Toluca
Mexico City Monterrey Puebla/Tlaxcala
16% 19%

Frontier portfolio has a the opportunity to supply this crecent demand for land with infrastructure and spaces near Mexico

City, Metro Area and Bajio.
Source: CBRE Industrial reports Q2 2019 22



MARKET OVERVIEW | MEXICO INDUSTRIAL REAL ESTATE FRONTIER®

{DUSTRIAL & LOGIST

MEXICO INDUSTRIAL REAL ESTATE, Q2 2019

* Manufacturing, Logistics & Automotive remain as the principal E- Commerce Sales
industries in Mexico.

= Automotive market share has decreased due to a greater demand 18.8%

of new spaces for logistics and e-commerce @
US$ Bn

Demand by Industries Q2 19

= Manufacturing

4% 3% 2%

4% .

&

2014 2015 2016 2017

= | ogistics

= Automotive

* The demamd for e-commerce spaces has
grown in the recent years, especially in Mexico

= E-commerce related

= Paper, Pulp, Packaging & City and the Metropolitan area.
Printing
High-Technology « “Mercado Libre” closed a new lease in Mexico
Healt & Pharma State for a 97,800 sgm building (2018).
Food, Beverage & Processing * Amazon inaugurated their new Distribution
Center in Tepotzotlan, State of Mexico, a
Energy Related building of 100,000 sgqm approximately (2019).

E-commerce business it’s starting to grow in Mexico, and there is a large area of opportunity for this industry to approach.

Source: CBRE Industrial reports Q2 2019, Asociacion de Internet.mx

23



MARKET OVERVIEW | E-COMMERCE EFFECT

LOGISTICS / E-COMMERCE VS OFFICE & RETAIL

= [nstitutional investors have increasingly targeted logistics in recent years due to its appealing investment characteristics.

@ » Typically lower CAPEX requirements

= Growing importance in the age of e-commerce

= Potentially attractive relative value

= Predictable and less volatile cash flows

THE SUPPLY CHAIN OF THE FUTURE

= Retailers and third party logistics
providers continue to optimize their
supply chains.

Parcel
Hub
Parcel
Hub
Parcel
Hub

= Multiple local facilities served by a

single larger e- fulfilment warehouses.

Parcel
Hub

E-Commerce
Warehouse

Parcel
Hub

Provider

Regional

Distribution

Center

l

FRONTIER®

24



MARKET OVERVIEW | E-COMMERCE EFFECT FRONTlER@

E-COMMERCE AS AN IMPORTANT MARKET DRIVER

Mexico City & Metro Area Demand
. : . " 3%
= Growing e-commerce is expected to require an additional
1.5 M sgm of Mexican warehouse space over the next 5
years .

m Logistics

m E-commerce
= Most of the Logistics and E-commerce demand is focused on

the Mexico City and Metro Area of the country. Manufacture

Automotive

Food Beverage

E-commerce Sales (US$Bn) E-commerce space (Million sqm)
176 1.5M 24 M
sgm sgm
0.9 M
6.6 sgm
2018 2024 2018 2024

1. A ratio of 1.5 M SF demanded by each 1 B US$ of e-commerce sales was assumed to estimate the total e-commerce GLA 25
demand. Sources: Euromonitor, Prologis Research, INEGI, LENS analysis.
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FRONTIER | PROVEN INDUSTRIAL DEVELOPER FRONTIER@

CAPITAL VALUE-ADD INDUSTRIAL ASSET
ALLOCATOR ACQUISITIONS DEVELOPER MANAGER

Pk}

@ L
Capital allocation process Acquisition of value-add Proven developer of Wide experience in asset
that follows a strict properties combined with inventory and Build-to-Suit management to maximize
investment thesis to the development buildings in Mexico’ s top a property's value through
accomplish a component generates industrial and logistics market research, data
predetermined business attractive returns with market, driven by analysis and revenue
model of portfolio growth controlled risk customer demand forecasting
[ J [ J [ J

27



FRONTIER | WHY TO INVEST WITH FRONTIER FRO NTIER@

O

©@ ®

Frontier is an institutional industrial & logistics developer and asset manager
sponsored by Artha Capital

Expertise in deal origination, underwriting, deal structuring, development plans, and
monetization strategies

Long term platform with high quality assets with scale to generate attractive value to
investors

Extensive network of industry relationships to continually pursue a steady flow of
differentiated opportunities

Insights to anticipate industrial and logistics sectors future market trends

Focus on logistics and manufacturing sectors in low vacancy premium markets

28



FRONTIER | SUCCESSFUL INDUSTRIAL TRACK RECORD

L2010 |
®

m Land development
industrial park investment

(5,436 Ac) LOGISTIK®

. PARGU.E INDUSTRIAL
m Largest industrial park in
Mexico (acres)

m Land development
industrial park investment
(2,839 Ac)

® Sale of 242 Ac td, Xz

to develop a tire
manufacturing plant in PILBA,
Guanajuato

& Liverpool
m Sale of 432 Ac to
to develop a distribution
center in Arco 57, State of

Mexico

FRONTIER®

2017

® Inventory building (GLA 132,040
SqFt) Construction progress

15% Leased HS/AT AH 1 @

INVENTORY

®

m Sale of 49 Ac to
to develop a glassmaking
and decoration factory in

vy

®

ARTHACK10 PARQUE INDUSTRIAL / ARTH4CK L CLJ, Jalisco : ARTHACK
Land Development - m Sale of 741 Ac t Income m Strategic exit transaction with Capital Increase
Fund m JV with state government : a de o | C o Producing Fund JV partner inOGISTIK® Industrial Income
October 2010 to develop an industrial o develop an automotive November 2015 generating accretive returns Producing Assets

assembly plant in Logistik,

July 2018
San Luis

park of 1,376 AL ATAH ®

PARQUE INDUSTRIAL

otosi to Artha

® Land development ® Land development maiors M | W Industrial income producing ® Industrial income producing
industrial park investment industrial park in smiths @ouo portfolio acquisition portfolio acquisition
in State of Mexico (1,596 Guanajuato (1,126 Ac) o m GLA 1.1M SaFt
Ac) +1,235 Ac option [G] rverson | ™ GLA1.2M SqFt ' 83 Tomas
ARCO 570 PILBA R AP TR Eason
PARQUE INDUSTRIAL Prastithex
== flasecd FRONTIER@ ® Loan for up to ~US$58M
R NAVES INDUSTRIALES rovided by:
= i P Y: CREDITSUISSER®
B Loan provided by .| tory building (GLA
. nventory building
A MetLife 171,318 SaFtpyLBA 1
. _ INVENTORY
m Build-to-Suit Z m Build-to-Suit development
development i (GLA 81,407 SqFt)
_ (GLA 190,944 SqFt  + . S———
Relevant transactions
2012 2013 _ 2014 2015 _ 2017 2018 2019
e “'f“: e .z‘r'c',monmx lu«ﬁc}s: AIRCRETE & DOwA g;‘i‘:;gl:?r::ef ®§t°||?rLJ§{\ ':a“.wp GENERAC ?esajal GENERAC
R Fed) (oS ( . CINETICA iz b-Tgman
o [ b @@@ AGC AMAGNA recnes > nce QIR Mg | .. (OGP | g marmuan
Cinches ' ~. W - w— 2 molex
it )) m ZRONAL ZnaN or | GENERAC caswsoD L/ IRISO BO' /> &L TYASA im8 ate: [ sercmecin ] & EPRAXAIR 29




FRONTIER | CORPORATE GOVERNANCE FRONT'ER@

Board of Directors

Executive Committee

Oversees the planning, development, operation

and management of all projects and portfolios.
. .CEO ., g Real Estate Experience: +28
Patricio Gu|t|errez Years at Artha: +8
= | | | | |
1
| & & & & O
; P9 =9 = =9 =
| Asset Building Infrastructure Promotion / PR/ Industrial
| Management Development Development commercialization Investments
: Federico Mendoza Angelo Reyes Verénica Pérez ltzayana Ll6rens Eduardo Vergara
1
1
1
1

Support Team
Artha Capital

= Multidisciplinary team with a solid professional background
= Solid corporate structure with an agile decision making process

Talent Management
= We employ a systematic approach to originating, underwriting, investing and optimizing

: compelling real estate opportunities
Treasury/Finance Peiing PP

= Rigorous risk management process in the approval of new investments in order to reach
targeted returns

30



FRONTIER | MANAGEMENT TEAM

Position

Experience

Specialized in the planning, development, operation and management of projects and investments in

STICS REAL ESTATE

FRONTIER

INDUSTRIAL & L

Years of
experience

various sectors. Year+32ig RE
Patricio CEO Oversees the planning, development, operation and management of all projects and portfolios. Has
Gutiérrez been following the industrial investment strategy and execution of both development and income Years in Artha
generating assets since their inception. +9
Member of AMPIP Board (Mexican Association of Industrial Parks)
Wide experience in real estate and finance, with participation in structuring, management, valuation, Yearsziz RE
Federico Asset acquisition and disposition of real estate and credit assets in Mexico, USA, Central America and the +
Mendoza Management Caribbean. Years in Artha
In charge of asset and property management of the portfolio. +2
Focus on strategic project development, including planning, licensing, budgeting, and construction Year+32i_:1 RE
Verodnica Development management.
Pérez Infrastructure In charge of infrastructure and urbanization development including planning, development, licensing, Years in Artha
and construction management of industrial parks +7
Focus on project development, including planning, licensing, budgeting, infrastructure, development Years in RE
Angelo Development proJ P ’ gp 9 9 geting, ’ P +8
) - and construction management .
Reyes Industrial Buildings . - - Years in Artha
In charge of industrial building development +1
Promotion, marketing and institutional relations. .
e . . o . . Years in RE
. In charge of commercialization of industrial buildings for lease across all our portfolios Responsible
ltzayana Promotion / PR/ - : . - ; . . +21
Liérens ializati of the portfolio’s marketing and promotion strategy; as well as keeping close relations with all related Years in Artha
commercialization parties and entities (government, brokers, embassies and associations, etc.) +4
Current Promotion Committee President at AMPIP (Mexican Association of Industrial Parks)
Ample experience in the analysis, valuation, monitoring and financial planning of industrial real estate Years in RE
Eduardo Industrial P P ysis, ’ 9 P 9 +7
Vergara Investments assets. . - . Years at Artha
In charge of current and new industrial investments and Frontier strategy. +5

31
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ARTHA
ARTHA CAPITAL | SUMMARY CAPITAL

Established in 2010, Artha Capital is a private equity and asset
management company, dedicated to bringing to its investors a wide
range of products in real assets, aiming to satisfy diverse
investment needs and risk profiles for institutional and private
investors.




ARTHA CAPITAL | INVESTMENT PLATFORMS ARTHA

CAPITAL
REAL ESATE
FRONTIER INDUSTRIAL MIXED USE - RESIDENTIAL TOURISM
ARCO 570 CLJ@ FRONTIER@ KUKULCAN ',- FERRERIA A"NM %,ASVEMHRA PU G R A N D
EN EN T80 BAJALTA
PLATAH® PILBAG LOGISTIK® *"J"QY S L & ‘ nente HYATT N —l &
" " LA VICTORIA BOSQUE REAL PLAZA CONDESA ALVARO OBREGOI\L. RESORT

ENERGY AND INFRASTRUCTURE

PRANA
POWER PRANAGAS

Co-generation, renewable, combined cycle Natural gas distribution
Industrial and commercial scale ( Vehicular gas network in Mexico
FEMSA co- Iturbide | Tampico 9 on-site solar 2 stations and 13 ENCO CO2 Pipeline,
generation Pa3|on Solar | Proteus systems 4 pipelines stations S, Veracruz
Z ACCESGAS &4 @NCO 8 y

34



ARTHA CAPITAL | AUM ARTHA

CAPITAL
TOTAL ASSETS UNDER MANAGEMENT: USD$1,508 MM u_]()_
$USD MM ANNUAL EN J 0_
ALVARO
GRA N OBREGON
PLAZA
eNCo CONDESA
S BOSQUE REAL
FOWER LA VICTORIA
INCO FRONTIER
CARBONODUCTO  pLATAH®
— PORTAFOLI I
ARTHA4CK(1
O KUKULCAN N _I A\ O LEGADO
o ARTH5CK17
04 i &EhLaTiz
CABO () Acceseas
= . Aeat FRONTIER®
| PRANACK15 i
%S A ARTHACK(1
ToRRE PUERTQCAOBA
NORTE WS- S
CLJ® BAJALTA
PARQUE INDUSTRIAL PILBA@
PRAARO ARTCK13
LOGISTIK®

ARCO 570

ARTHCK

2010 2011 2012 2013 2014 2015 2016 2017 2018

35



ARTHA CAPITAL | MAP OF ARTHA'S PROJECTS IN MEXICO TO DATE

1 BAJA CALIFORNIA
O Bajalta
@ Frontier

ARTHA
CAPITAL

Real estate projects

Energy and infrastructure projects

2 CHIHUAHUA
Q Alaia

3 NUEVO LEON
@ ENCO

4 SAN LUIS POTOSI

@ Logistik
@ Frontier
5 HIDALGO
16 NAYARIT &l oy, @PEEN
@ Nia !:y ) ‘f?/ @ Frontier
/ / 6 VERACRUZ
;SE‘L%%SCO' /// : £%.  © Pajarios Pipeline
8o ‘ /‘/ | y /fr @ Villa del Mar
14 GUANAJUATO b L |
@ Frontier ' lII||'yy/,//
@ PILBA Z“G’

@ Prana Power

@ Tampico Proleus 11 §TATE OF MEXICO
13 MICHOACAN @ Arco 57
® Prana Power O Prana Power @ Paseo Ventura @ ENCO
@ Frontier © Bosque Real
Torre Norte
@ ENCO
© Latiz

@ Existing projects
O Sold projects

@ Projects under development

@——Energy
@— Infrastructure
@— Retall

@®—— Industrial
Office

@—— Hospitality
@—— Residential
®— Mixed Use

7 YUCATAN
@ Kukulcéan
O Cabo Norte

8 QUINTANA ROO
@ Grand Hyatt
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ARCO 57 | DESCRIPTION

PROJECT OVERVIEW

FRONTIER®

IDUSTRIAL & LOGIST

MASTER PLAN

Available Area 316 ha .
Area for end user sales 251 ha -
Area for income 65 ha

producing development (GLA: 325,000 sqm)

DEMAND DRIVERS

INFRASTRUCTURE IN PLACE

Location: State of Mexico

Competition: limited supply in the area with
only five industrial parks within a ~50km radius,
accumulating less than 100 ha. all together
@
Competitors: CTT Corridor W /. 5
& Liverpool niag&va

34% of the total Food &

se!laple Ignd Beverages

(Distribution) ) b

AV 1435 30 91

= Direct connection to NAFTA Highway and Arco
Norte, which connects five major states that
surround Mexico City and that together account
for more than a third of the country’s GDP

= 50 minute drive from Mexico City, the nation’s
political and largest domestic market

= 1st national manufacturing state by its number
of assembly companies in the area

= 18t national state for logistics and
transportation by its number of storage and
service companies

®= High scarcity value in the Mexico City
metropolitan area for end-users that require large
land plots

W T O

SN

World class industrial park master plan

J3&:0M O1

Private property with permits and

licenses in place for industrial use LIVERPOOL

Connectivity: Main entrance to NAFTA
Highway

Infrastructure:
v’ Electric Substation of 39 MVAs,

medium tension line of 23 KV

v'Water: 2 extraction grounds with capacity
of 60 Ips, wastewater treatment plant of
42 Ips

v'Natural Gas: CNG available

/

Access control with security 24/7

39



ARCO 57 | LOCATION

3

—
c
w
(=8
(y+]
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Atitalaqui

COLONIAS

Apaxco de Santa Maria Zapotlan
Ocampo Ajoloapag de Juarez
(&)
(] Tequixquiac
O A Veracruz
Villa ae
&:j Tezontepec
IT_I San Luis tieatnon
B Taxhimay Huehuetoca
hapa de Mota
— r;;—l
2 ¥ {3320}
S~
Villa del
Carbén Tepolzotlan Lot
L \850) SanJuan Otumba de
(s (7] Teotihuacan Gomez Faria
S Dja de fgua de Arista
rque Cuautitla
sional Acolman
nbres Villa Nicolas 3
Nevada Romero & Tepexpan
(4] & ' (142]
o"‘;\' Chiconcuac = 'Taz?
FANEASs oy & Tlalnepantla af 3%
ilotzingo & de Baz 83}
Texcoco
25 ! de Mora
& -
Naucalpan =
de Juarez A AICM
Ciudad de
{134 México
\J [?I Mon

Xonacatlan

Enriquez

FRONTIER®

Tula de
Allende

€O 570
\ ©
& X

D
R Tizt

Cuautitlan
Izcalli

Tlalnepantia
de Baz

*Punto mas cercano a la entrada de la CDMX

From Parque Arco 57 to:

v' Tepotzotlan toll booth - 54.37 km /
36 min

v Mexico City International Airport — 103
km /90 min

v Querétaro — 120 km / 85 min

A\

Direct access to NAFTA highway and Arco
Norte tollway

A Park main vocation:

v Light and medium manufacturing
v' Distribution and logistics

v' Food & beverage industry
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PLATAH | DESCRIPTION FRONTIER®

PROJECT OVERVIEW MASTER PLAN

= Location: Hidalgo

Available Area 329 ha = Competition: limited supply in the area with
only five industrial parks within a ~50km radius,
accumulating less than 100 ha. all together

Area for end user sales 264 ha = Competitors: CTT  Corridor, PIS  CDMX,
Puebla/Bajio

i u ENVASES g CAR ®
Area fo_r e lu[) 65 ha = UNIVERSALES GEN__LAC LAEOR!?DQCL
producing development (GLA: 325,000 sqm) N uminium
manufacturing Light Pharmaceutical
company manufacturing
DEMAND DRIVERS INFRASTRUCTURE IN PLACE

World class industrial park master plan

= Only major park in Hidalgo with a JV with the
state government

Private property with permits and

" 50 minute drive from Mexico City licenses in place for industrial use

metropolitan area and direct connection to Arco
Norte & Mexico City highway

Direct connection to Gulf & Pacific
ports, connection to Arco Norte, Circuito
Mexiquense & Mexico — Pachuca highways

® |ts location and connectivity make the industrial
park particularly  attractive to firms in the

=6 I O

following industries: aerospace, automotive, Infrastructure: R VILLA DE TEZONTEPEC HIGHWAY
electronics, household appliances, medical v Medium tension line of 23 KV Ll
devices, textile and transportation. v Water: Water storage tank of 1,200 m3

on each phase, wastewater treatment
plant of 12.5-25 Ips
v'Natural Gas: CNG available

Access control with security 24/7
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3) — ©y
L) 20 »
(2] Pachuca
dypoto ppascode S Moo
70 ; Ajoloapan e Juarez
Tula de COLgNIAS Ccamp[c_!
lle 2
Allende PLATAH
9 Tequixquiac PARGUE INBUSTRIAL
Villa de

Tezontepec

LATAH®

nriquez PARQUE INDUSTRIAL

Tepeji de

Ccampo [35) ]
> = 39 min =
P b 47.7 km

H L570)
‘A Manzanillo =N Tizayuc tzotlan
San Juan Otumba
eotihu Gomez Fa
Ojo de Agual/ T;Z"::;c:n
tlan y
i san Francisco Acolman
Coacalco Tepexpan
Tepotzotlan Caseta Ecatepec [142)
A Veracruz ’ Chiconcuac ~— r_»‘;g‘
nepantla \se) -
(85}
le Baz Texcoco
C
g 539 2// : 5‘ From PLATAH to:
~ .
N Tlalnepantla v Arco Norte - 6.8 km /6 min
S de Baz v Mexico city — 48.9 km / 47 min
&t v" Direct access to Arco Norte tollway
L1360} v" Closest access point to central Mexico
= City
(Faa) México ) _
L134/ e % Direct access to railroad
{1500}
o S~
¢ @
3340} {15} * Park main vocation:
e, — . R
== v" Automotive industry
Toluca 015} 3\'\5_'»‘;3;’- A v' Light and medium manufacturing
de Lerdo San Mateo 3 % v Distribution and logistics
Atenco v’ Textile Industry
Parque
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FRONTIER®

PILBA | DESCRIPTION

MASTER PLAN

PROJECT OVERVIEW

= Location: Le6n, Guanajuato

NOI1OL>
)
yiiou

161 ha = Competition: Industrial parks within metropolitan ‘ |
area of Leon, Gto. And Bajio Region in general. il B0

Nevertheless, 5 main players have low inventories
and are not expected to expand

Available Area

Area for end user sales 96 ha Key Clients;
QA
Area for income 65 ha L SENKO ///l Rl SO
producing development (GLA: 325,000 sqm) 3of|/°§f tre Lota' Logistics Automotive
sellable lan
(Automotive)

DEMAND DRIVERS INFRASTRUCTURE IN PLACE

@ AVMHOIH VONVWY1VS - NO31

World class industrial park master plan

= Largest master plan industrial project for
future industrial developments in the area

~

Private property with permits and EE
licenses in place for industrial use

tiveom e (
""”m.m.mm ok
Wb topras:

= Connected to the highway and rail network to
optimize logistics costs for firms

Ororr -

Connectivity: Entrance to Federal
Highway 45, most dynamic automotive

W T O

* Integrated to Leon’s public transportation and auto parts conglomerate in the country & " Bl | Deana
network to reduce commuting times for § : ;’
workers // : \ Infrastructure: § M STA. ANAoﬂconoEHIGMWAT?:

v’ Electric Substation of 30-60 MVAs, e _—

®= Only major industrial park in Leon, optimal medium tension line of 34.5 KV, high \ i

access to skilled and affordable labor voltage network of 115 KV
v'Water: extraction grounds with capacity
= 7% national manufacturing state by its number of 100 Ips, water storage tank of 700 m3
of assembly companies in the area . v'Natural Gas
fa) v Fire system network
® lts location and connectivity make the industrial V|
Access control with security 24/7

park particularly  attractive to firms in the
following industries: auto assemblers and
auto parts, food processing, aerospace,
plastics, chemicals, logistics and leather



PILBA | LOCATION FRONTIER®

de Moren

3 VERDE

JARDINES
DE JEREZ
(MEXICO
BRISAS
DEL LAGO
JARDINES .
DEL MORAL &
150}
Ledn G
0 @ San Nicolas
LA MARTINICA de Gonzalez
La Laborcita 7oY.
de Loera
‘ A EL PAISAJE
Aglascaliente

S

Los Ramirez

Loza de San Francisce

los Padres 2
Comanjilla

ﬂf\‘ From PILBA to:
L AN v Leoncity - 12.7 km/ 15 min

v' Bajio International Airport — 15.9 km /
17min

v" Direct access to Le6n-Salamanca
tollway and freeway 45

San Pedro
del Monte

ILBA®

'ARQUE INDUSTRIAL

: (s}
Los Ramirez 4

Direct Access to railroad

Fire protection system complying with
NFPA and FM

<1

A Park main vocation:
,/— ¥ Automotive industry
Bajio de Silao £\ v Light and medium manufacturing
onillas v Distribution and logistics

|
A Querétaro ‘

El Desagiie

La Arcina
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CLJ | DESCRIPTION

PROJECT OVERVIEW

MASTER PLAN

Available Area 447 ha
Area for end user sales 412 ha
Area for income 35 ha

producing development (GLA: 175,000 sqm)

DEMAND DRIVERS

. e _
a 20km radius L0
- y
Key Clients: @ ./ >
north L .
: (( Sinchez .
tresmontes lucchetti "y tartin D \YAUGLASS
V=
Food & Personal care Glass bottles \
Beverage industry manufacturer ‘

INFRASTRUCTURE IN PLACE

Location: Jalisco

Competition: Competitors are mainly located in
Guadalajara, there are no relevant competitors within

TO COLMA >

{10 GDL

= Direct access to the railway via a on-site cargo
terminal and an on-site customs facilities (inland
port)

= Strategically connected to the Port of Manzanillo,
the key entry point for imports incoming from China
and rest of Asia

= High efficiency through strong access to skilled
labor and education

" Railway terminal substantially reduces freight and
logistic costs

= 4% pational manufacturing state by its number of
assembly companies in the area

= 2nd national state for logistics and transportation by
its number of storage and service companies

= lts location and connectivity make the industrial park
particularly  attractive to firms in the following
industries: auto-parts, electronics, metals, plastics
and chemicals

S B O

_—
>

World class industrial park master plan

Private property with permits and
licenses in place for industrial use

Connectivity: Entrance to main railway
networks and highways, with proximity
to Manzanillo port (Pacific’s most
important port)

RAILWAY

Infrastructure:

v Electric Substation of 30-60 MVAs,
medium tension line of 23 KV, high
voltage network of 115 KV

v"Water: 2 extraction grounds with capacity
of 120 Ips

v'Natural Gas: CNG available

Access control with security 24/7

FRONTIER®
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i
Santa Cruz
4’6 de la Loma GDL )
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o, Tlajomulco
6"6,,’ de Ztfiiga Lomas de Rancho Alegre
O /7 Tejed
O{BU&n Ista N
‘ A Manzanillo Balcones
HERIED) ... . delaCalera
(HERIED) = Caijititlan
:. San Miguel
/ 5 e -
fia Villa\sgrona de Juase” Cuyutlan .
& T &
A
38l -
Estipac L J v
Atotonilco Ixtlahuacan de
el Bajo PARQUE INDUSTRIAL los Membrillos
luenavista Sierra de San o
Zapotitan g sale >
7 e R dedlp' dakﬂ ¥ Juan Cosala
El Tecuan Evangelista &
Gonc-r X — |§} Chapala
Andr 1 {23} Ajijic =
Figuelba Y San Juan -
|£21_| Jocotepec Cosala
Barranca =2
de Carretera a Carretera 4
Manzanillo cuota a

\

Mar®Bnillo s

n Pedro

%)

FRONTIER®

Zapopan

Guadal:

Calle Emiliano
Zapata 205

SangAgustin

G 26 min

257 km

Tlajomulco
de Zuniga

Macrolibramient
sl

= 14 min

17.9km

/ﬁ'@‘ From Centro Logistico Jalisco to:
U=y v Macrolibramiento - 19 km /15 min

v' Periferico connection- 45 km / 39 min
v" Access to both freeway and tollway to/from
Guadalajara and Manzanillo

Direct access to railroad

Proximity to Manzanillo Port

Suitable for users with high energy and water
consumption requirements

A Park main vocation:
v Distribution and logistics
v Food & beverage industry
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LOGISTIK | DESCRIPTION FRONTIER®

PROJECT OVERVIEW MASTER PLAN

= |ocation: San Luis Potosi

Available Area 15 ha = Competition: WTC | [ %
ity FT——
Key Clients: -
Area for end user sales 0 ha Annons) T
o E=)
ARONRL
CATERPILLAR |~ S
Area for income 15 ha
producing development (GLA: 75,000 sqm) 30% of the fotal General Motors gc;r;ztl;ué::log .
sellable Ignd (Automotive) equipmenyt 9 )
(Automotive) manufacturer //
///
DEMAND DRIVERS INFRASTRUCTURE IN PLACE ¢

. . @ World class industrial park master plan
= High scarcity value

= Interconnected to the US and other Mexican A Private property with permits and
cities through the Kansas City Southern Rail licenses in place for industrial use
network, NAFTA Highway 57, Highway 80
(Guadalajara-Aguascalientes) and Highway 37 o= Connectivity: Close entrance to Federal
(Silao) __ = Highway 80 and Nafta 57, backbone of
the road network in Mexico
= Centrally exposed to the automotive boom
with BMW as an key client Infrastructure:
//5: v’ Electric Substation of 50 MVAs, medium
= Expected to attract significant investment tension line of 23 KV, high voltage
network of 115 KV
= Located in one of the fastest growing v'Water: extraction ground with capacity of
manufacturing states of Mexico 50 Ips,

v"Natural Gas
® |ts location and connectivity make the industrial .
park particularly attractive to firms in the Access control with security 24/7
following industries: auto-parts, electrical
appliances, machinery, metal products,

logistics and warehousing 55
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A Aguascalient

| Guadalajar,

A Monterrey /
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San Pedro
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1\4"/\ N
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(&0}
i {70} San José
Laguna de de Gémez
fillas Santa Rita =
132 \-.'.-__VS
(22)
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(2]
Parque &
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Gogorron El Jaralito

Laguna de
San Vicent

Bemalejo

W A Guanajuato
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Valle de lo
Fantasma

NDUSTRIAL &

faon)

490 57 o
he * Aeropuerto Internacional

de San Luis Potosi

wwia San Luis
Potosi Panaiilio
= 32 min
(80 39.8km
(32} \
{570)
LOGISTIK®

Parque INDUSTRIAL

Nacional

Gogotron e ot I

FRONTIER®

/ 3 |\
J o\
I/ S\

4

From LOGISTIK to:

v" San Luis Potosi - 18 km /30 min

v" SL International Airport- 37 km /
47 min

v Access to NAFTA freeway

v" Access to highway 37 Leon-Silao

Direct access to railroad

Park main vocation:

v Automotive industry

v Light and medium manufacturing
v Distribution and logistics
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FRONTIER®

INDUSTRIAL & LOGISTICS REAL ESTATE

The material presented on this document was prepared by Artha Capital (in collaboration with its subsidiaries, affiliates and others related to “Artha Capital” and advisors) for informational purposes and is directed
confidentially. These materials have been delivered in connection to an actual or potential mandate or compromise and its use with a different purpose rather than the purpose contemplated in a written agreement with
Artha Capital is prohibited. Additionally, these materials may not be revealed, entirely or un fractions, summarized or referred only with the exceptions already established in a written agreement by Artha Capital.

The information used for the preparation of these materials was obtained from/through you or representatives or public sources. Artha Capital does not asume any responsibility about independent verification about the
information, and has trusted that the information is complete and precise in every material aspect. Artha Capital does not offer any guarantee or rerpesentation regarding the veracity of the information presented on the
material.

All rights to the materials are reserved and cannot be reproduced without previous Artha’s written authorization. Assisting or receiving this presentation is settled to be compeled by the precedent limitations and not
distributing, revealing, or providing any information discussed to an external entity.

ARTHA
Sponsored by @ CAPITAL www.frontierindustrial.mx
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OPPORTUNITY AT A GLANCE FRONTIER®

INDUSTRIAL & LOGISTICS REAL ESTATE

ARTHA CAPITAL: Best-in-class local PE partner with proven track record

Established in 2010, Artha Capital is a private equity and asset management firm committed to provide investors
with a broad range of real investment products to meet the varying investing needs and risk profiles of both
institutional and retail investors.

Artha Capital’s range of alternative investments is managed by dedicated specialists in their respective asset
classes and underpinned by an infrastructure that combines strong operations, stringent corporate governance
and a successful track record.

m Retail, residential, and mixed-use Hospitality

ARCO 57 LJ® FRONTIERE

ENJuv ENJov Laniz

LA VICTORIA BOSQUE REAL PLAZA CONDESA ALVARO OBREGON

PLATAH®  PILBAG  LOGISTIKG
REAL ESTATE

. .
3PLATFORMS g

@ s O pranacas PRANAINFRA
Industrial and commercial scale Vehicular gas network in Mexico ) ( Transportation pipelines )
FEMSA co- Iturbide | Tampico| 9 on-site solar 2 stations and 4 pipelines 13 ENCO stations CO2 Pipeline, Pajaritos
ENERGY generation lPas\onl Solar l Proleusl systems ; GRS QJ’]CO @ Refinery, Veracruz

3 PLATFORMS

FRONTIER: INDUSTRIAL OPPORTUNITY OVERVIEW

= Unique “plug and play” opportunity to access five prime industrial projects located in Mexico’s largest and
most important industrial corridors. Frontier is currently the gatekeeper to a sizable industrial income
producing platform through which a potential investor(s) can become one of the leading industrial real
estate players in Mexico.

= World class industrial platform in attractive locations and scale are not available in Mexico; moreover,
inventory of master plan industrial projects and class A buildings is also limited, hence the only alternative to
own a prime industrial portfolio in Mexico is through development.

= Frontier, sponsored by Artha Capital is seeking to raise US$368mm from selected investor(s); US$329mm
would be used to fund the acquisition of an industrial Master Plan Portfolio and US$39 mm would be used as
working capital to develop the initial phase of an industrial income producing portfolio.

Five prime industrial projects with high entry barriers Plug & Play Opportunity

Income
End User Producing

revenues Portfolio

Sale /
Lease

Raw land Master Permits & M Infrastructure Key

Clients

Plan Licenses [ development
Design

assembly

Creation

Ready to develop industrial portfolio
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FRONTIER | INDUSTRIAL & LOGISITICS RE FRONTIER®

WHO IS FRONTIER

CAPITAL

ALLOCATOR ACQUISITIONS

VALUE-ADD

INDUSTRIAL
DEVELOPER

ASSET
MANAGER

Capital allocation
process that follows a
strict investment thesis
to accomplish a
predetermined
business model of
portfolio growth

WHY FRONTIER

O

Acquisition of value-
add properties
combined with the
development
component generates
attractive returns with
controlled risk

Proven developer of
industrial parks,
inventory and Build-to-
Suit buildings in
Mexico’ s top industrial
and logistics market,
driven by customer
demand

Wide experience in
asset management to
maximize a property's
value through market

research, data
analysis and revenue
forecasting

Frontier is an institutional industrial & logistics developer and asset manager
sponsored by Artha Capital

Expertise in deal origination, underwriting, deal structuring, development plans,
and monetization strategies

Long term platform with high quality assets with scale to generate attractive value to

investors

Extensive network of industry relationships to continually pursue a steady flow of
differentiated opportunities

Insights to anticipate industrial and logistics sectors future market trends

Focus on logistics and manufacturing sectors in low vacancy premium markets



INCOME PRODUCING INDUSTRIAL PLATFORM

PORTFOLIO SUMMARY: Unique scale and location

Sold area

Sellable area®

Key Clients

Sellable area®

Sale to end users

Building
development

Leasable area

Transaction perimeter

RCO 57@ PLATAH® PILBA® CLJ®
PARQUE INDUSTRIAL PARQUE INDUSTRIAL PARQUE INDUSTRIAL PARQUE INDUSTRIAL
520 ha. 385 ha. 317 ha. 819 ha.
(100%) (100%) (100%) (100%)
204 ha. 57 ha. 155 ha. 372 ha.
(39%) (15%) (49%) (35%)
177 ha. - 11 ha. Vi 121 ha. B2 18 ha.
NG 7 Y &/ Y < N €7
316ha. 329 ha. 161 ha. 447 ha.
(61%) (85%) (51%) (55%)
251 ha 264 ha 96 ha 412 ha
65 ha 65 ha 65 ha 35 ha
325k m2 325k m2 325k m2 175k m2

(1) The total area is 3,984 ha of which 3,032 ha are sellable

Arco 57

Platah

RONTIER®

INDUSTRIAL & LOG

LQE%!SJIK@ Total
992 ha. 3,032
(100%) ha.
992 ha. 1799°Ra.
(100%) (58%)
300 ha.
_ O e
15 ha. 1,268 ha.
(2%) (42%
0 ha 1,023 ha |
15 ha 245 ha I
|
75k m2 1,225,000 m2 I
Logistik
D
i
X
a i i
J «
U

LOCATION - Five unique master plan industrial projects in Mexico’s key industrial corridors

“Industrial triangle”

27 auto assembly plants

70% of Mexico’s commerce

60% of Mexico’s population

75% of Mexico’s GDP

80% of US$800bn Mexican CLI®, - :
consumer market Jalisco .
Direct access to US$18tn US _____________________
market
Access to Asia and Europe PILBA
through main ports Guanajuato
CLIENTS
CATERPILLAR @ HANSUH -
@ HYUNDAI RADEC
DYMOS LOREAL LA MARINA
&' Liverpcol AGC asaHiGLASS (R mscwcin)

o

TE

CRyder

LOGISTIK®

QUE INDUST

San Luis Potosi

.............. PLATAH®

PARQUE INDUSTRIAL

Hidalgo

O 57®

PARQUE INDUSTRIAL

Estado de México

tresmontes lucchetti

4ARONAL

NITTA CORPORATION
t



INVESTMENT HIGHLIGHTS FRONTIER@

INDUSTRIAL & LOGISTICS REAL ESTA

“PLUG & PLAY” OPPORTUNITY: World-class industrial platform in Mexico

= The five prime industrial projects located strategically in the Central and Bajio regions of México, of
which 58% (1,779 sellable ha) has already been sold to a broad range of local and international
high-quality end-users, 1,268 remaining ha

= Attractive opportunity in the industrial real estate sector, to maxmize value creation through two main
business units:

v Industrial building development for lease: 245 ha will be used to generate +13.2 mm SF
leasable area Portfolio with a potential NOI of US$ 67.5 mm

v’ Industrial land sales to end-users: 1,023ha with cumulative sales of US$ 538 mm.

= High barriers of entry driven by time requirements to assemble and scarcity of prime land: New
entrants would require 5+ years to configure a similar portfolio of strategic land reserves

Stabilization Remaining Area

Sold Area 1,268 ha

=~13.2 mm SF GLA Portfolio

Income Producing 1,779 ha
245 ha
Commercialization 3,032 ha Area to develop Area for
sellable 80% industrial
building

Development development

1,023 ha

Industrial land for sale

Planning

Adequate absorption for industrial space demand
in 5 consolidated industrial parks

Land Assembly ;

INDUSTRIAL PLATFORM STRATEGY: Value creation and attractive risk-adjusted returns

Access to ready-to-develop
land

Build-to-Suit & Inventory

Strategic Acquisitions

Maximze industrial parks potential
value through industrial building for
lease development portfolio and
land sales to end-users based on
the market absorption in each
location

Industrial building
development

7N
.,

Stabilized properties

Strategic development of build-to-
suit in current negotiations and
future opportunities; as well as
inventory buildings in strategic, key
and dynamic markets to capitalize
opportunities of the industrial and
logistic markets in Mexico

© cowmx

@ Toluca
Markets  €) Bajio

O Tijuana

6 Monterrey

Strategic value add transactions of
portfolios and/or sale & lease back
acquisitions to generate value and
diversify the industrial platform’s
risk, with attractive returns.

Cashflow
generation

—/

——

Controlled Risk ] 5




INDICATIVE TERMSHEET & STRUCTURE FRONTIER®

INDICATIVE TERMSHEET

FRONTIER, SPONSORED BY ARTHA CAPITAL IS WILLING TO RAISE EQUITY TO MAXIMIZE VALUE IN A
UNIQUE PORTFOLIO IN FIVE PRIME INDUSTRIAL PROJECTS IN MEXICO’S LARGEST AND MOST
IMPORTANT INDUSTRIAL CORRIDORS

Obportunit ° “Plug and Play” Opportunity comprised of the acquisition of an industrial
PP y portfolio for the development of an income producing industrial platform

Equity Required * US$ 368 mm

° US$ 329mm for strategic industrial portfolio acquisition
1) ARCO 57, Estado de México
2) PLATAH, Hidalgo
3) PILBA, Guanajuato
Uses 4) CLJ, Jalisco
5) LOGISTIK, San Luis Potosi

° US$ 39mm as working capital for the initial phase of the development of
1.2mm sgm Income producing industrial building Class A Portfolio

Estimated EBITDA  ° US$ 60mm in 6-8 years

Target Leverage ° [50-60]% Loan-to-Cost

° Consolidate an industrial platform of scale in the following 6 - 8 years

Target through 4 world-class industrial parks, offering risk adjusted returns for
investors
Returns ° IRR [16-18]% USD 6 years, EM 2.1x

PRELIMINARY STRUCTURE

Investment
Trust
E/0001

Industrial income
producing platform

v v v
570 PLATAH® PILBA® CLJI® LOGISTIK®

PARQUE INDUSTRIAL PARQUE INDUSTRIAL PARQUE INDUSTRIAL PARQUE INDUSTRIAL PARQUE INDUSTRIAL

B ree——

Development of industrial buildings for lease & industrial land provided with infrastructure for sale
6



INVESTMENT OPPORTUNITY FRONTIER®

INDUSTRIAL & LOGISTICS REAL ESTATE

KEY CONTACT DETAILS

German Ahumada Carlos Gutiérrez

Managing Partner | Artha Capital Managing Partner | Artha Capital
T. +52 (55) 5081 1470 T. +52 (55) 5081 1470
gaa@artha.com.mx cqutierrez@artha.com.mx
Patricio Gutiérrez Tommasi Juan Carlos Sotomayor
CEOQ | Frontier Industrial MD Capital Markets | Artha Capital
T. +52 (55) 5081 1474 T. +52 (55) 5081 1367
patgutom@artha.com.mx jcsotomayor@artha.com.mx

FRONTIER®

INDUSTRIAL & LOGISTICS REAL ESTATE

The material presented on this document was prepared by Artha Capital (in collaboration with its subsidiaries, affiliates and others related to
“Artha Capital” and advisors) for informational purposes and is directed confidentially. These materials have been delivered in connection to
an actual or potential mandate or compromise and its use with a different purpose rather than the purpose contemplated in a written
agreement with Artha Capital is prohibited. Additionally, these materials may not be revealed, entirely or un fractions, summarized or
referred only with the exceptions already established in a written agreement by Artha Capital.

The information used for the preparation of these materials was obtained from/through you or representatives or public sources. Artha
Capital does not asume any responsibility about independent verification about the information, and has trusted that the information is
complete and precise in every material aspect. Artha Capital does not offer any guarantee or rerpesentation regarding the veracity of the
information presented on the material.

All rights to the materials are reserved and cannot be reproduced without previous Artha’s written authorization. Assisting or receiving this
presentation is settled to be compeled by the precedent limitations and not distributing, revealing, or providing any information discussed to
an external entity.

Sponsored by @ éREH‘AL
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